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Explore
your
options…

CANCELLATION POLICY
A full refund will apply to
cancellations with 3 or more
business days notice. Less
than 3 working days notice,
will result in a “no” refund.
AURUM CERAMIC pro-
vides services that are
discussed in this seminar.

“LVI Global (code # 208412) is designated as an
approved PACE Program Provider by the Academy
of General Dentistry. The formal continuing edu-
cation programs of this program provider are ac-
cepted by AGD for Fellowship, Mastership and
membership maintenance credit. Approval does
not imply acceptance by a state or provincial
board of dentistry.The current term of approval ex-
tends from June 1, 2011 to May 31, 2015.”

The Future of Dentistry
is sponsored by

Reno, NV
Peppermill Reno Hotel Casino

2707 South Virginia Street
Reno, NV

Tel (866) 821-9996

Registration:
7:30 am

Course start time:
8:00 am

8:00 – 4:00 pm
LVI Global is an ADA CERP Recognized Provider. ADA
CERP is a service of the American Dental Association
to assist dental professionals in identifying quality
providers of continuing dental education. ADA CERP
does not approve or endorse individual courses or in-
structors, nor does it imply acceptance of credit hours
by boards of dentistry. LVI Global designates this activity
for 6 continuing education credits.

Modern Advances,
Techniques and
Procedures designed
to dramatically
enhance the lives of
you and your patients!

REGISTRATION FEES
Dentists ..........................$295.00
Team Members ..............$ 95.00
(Fees include: Continental breakfast,

refreshment breaks, lunch
and applicable taxes)

Limited Seating
Please register early to avoid disappointment.

Three ways to register:

Email: ce@aurumgroup.com

Phone: 1-800-363-3989

Fax: 1-888-747-1233



SPEAKER

Welcome
Are you prepared for the future of dentistry or
are you still stuck in the past?

• Are you still accepting insurance assignment?

• Are you wasting a fortune on advertising?

• Do you still think selling dentistry means educating your
patients about what they need?

• Do you still think that getting more new patients is the key
to making more money?

In just one day we’ll give you the solution to
these issues and share every detail on how to
become more profitable and have more fun
doing the kind of dentistry you most enjoy.
In fact you’ll discover:

• How to easily implement the best procedures for diagnosis,
treatment planning and communication resulting in bigger
cases and more cosmetic cases.

• How to break through the hype about occlusion with a
simple, predictable approach that will allow you to
diagnose physiologic versus pathologic occlusion
with total confidence.

• Cutting-edge use of a TENS bite including a live
demonstration.

• What becoming a ‘mouth doctor’ means to both your
career and your patient’s lives and why it’s so crucial.

• The inside information about fees and insurance that
nobody talks about.

• The difference between success and failure and why
success isn’t such a mystery.

• The ‘true value’ of your services and what it means to
your practice.

Are you tired enough of being stuck where you
are to finally do something about it?

We’ve got the information.
The rest is up to you.

Register now!

COURSE OUTLINE
LECTURE FORMAT

OBJECTIVES

Upon completion of this
conference, through lecture
and discussion, participants
should be able to:

Identify appropriate procedures for
smile design and when to use them.

Define the options for porcelain
restorations and the preparation
and temporization necessary to
accomplish the restoration.

Implement better cementation
techniques and more efficient
administering of anesthetics for
the patient.

Understand the best procedures for
diagnosis and treatment planning
and better communication with
the patient.

Discuss the parameters for use
of transcutaneous electrical
neural stimulation.

Dr. Chuck Flume

Dr. Flume received

his DDS degree in

1971 from Marquette

University. He is a

graduate of LVI and

was named Clinical

Instructor in 2001.

He belongs to nu-

merous dental organizations and received

his fellowship in the AGD in 1983. He was

appointed a LVI Regional Director in 2005.

He was named Alumnus of the year in 2008

and earned his LVI Fellowship in 2009. He is

dedicated to helping other dentists succeed

and to raising the bar for quality, patient cen-

tered dentistry.


